
 

Balancing Preservation and Growth: 
A TALE OF JACKSON HOLE’S EVOLUTION

DATA-DRIVEN REAL ESTATE REPORT FOR 2023

Q4 2023

UPDATE THIS CAPTION

29th anniversary 



The lack of inventory and scarcity of available land 

in Jackson Hole can be summed up in three words: 

Conservation versus expansion.

The region’s early history saw development constrained 

by the natural topography, which influenced where 

homesteaders could settle. By 1950, the consolidation 

of the 1929 Park and the 1943 National Monument, 

which included Rockefeller’s acreage, resulted in a 

staggering 97% of the valley being designated as public 

land and the expansion of the Greater Yellowstone 

Ecosystem.

Of the federal land, the National Park Service owns 45%, 

the National Elk Refuge 1%, and the National Forest 

Service nearly 51%. Various state and local entities own 

the remaining 2.8% within the Town of Jackson and the 

unincorporated county, amounting to 74,640 acres in 

private ownership.

The 2.8% of privately owned land in Teton County 

has seen significant development, conservation, 

submersion, or zoning for rural densities. Most of the 

private land, approximately 60,000 acres, is in Jackson 

Valley, with 1,182 acres within the Town of Jackson. 

Outlying communities like Alta and Buffalo Valley hold 

6,890 acres and 4,030 acres, respectively.

Following the establishment of Teton County’s planning/

building department in 1975, the Comprehensive 

(Comp) Plan with Land Development Regulations 

(LDRs) were introduced in 1978 which accelerated the 

development of private land. Prior to 1978, most platted 

subdivisions had parcels of three to six acres with no 

dedicated open space for migratory or view corridors. 

Resort subdivisions—like the JH Ski Corp., JH Racquet 

Club (Aspens), and JH Golf & Tennis—had already 

begun development prior to 1978.

The 1978 Comp Plan provided density bonuses for 

subdivisions that provided 50% or more dedicated open 

space. The goal was to create smaller, more affordable 

lots for locals to build their homes, and at the same  

time dedicate open space for migratory and view 

corridors. During the next 17 years, subdivisions like 

Rafter J Ranch (354 lots), Cottonwood Park I & II (186 

lots), Melody Ranch (244 lots), Teton Pines (125 lots), and  

Bar B Bar (69 lots) sprung to life. Other subdivisions 

chose to develop 3-acre or larger parcels like John 

Dodge/Homestead (112 lots), Solitude (105 lots), Owl 

Creek (57 lots), Dairy Ranches (26 lots), and Teal Trace/

Pine Meadow (40 lots), which did not require dedicated 

open space.

The 1994 Comp Plan replaced the 1978 plan and 

updated the LDRs. A major stimulus for the 1994 Plan 

was a series of traffic projections and the resultant 

roadway improvements they foretold. The community 

realized that a significant amount of growth was 

occurring and feared that the character of the town and 

county were about to change.

As a result, the town and county launched a joint 

planning effort designed to produce a single 

comprehensive plan and LDR for both jurisdictions. 

Central to the effort was the objective to direct growth 

away from a blanket of three- and six-acre lots that 

the county’s plan and LDRs at the time allowed. The 

town and county hired a consulting firm to prepare 

a community-wide, character-based Comprehensive 

Plan and LDRs. The consultants completed their work, 

and the town and county planning commissions further 

developed the plan to its completion.

The 1994 Jackson/Teton County Comprehensive 

Plan (1994 Plan) provided density bonuses if 70% 

of the subdivision was dedicated to open space. 

Unfortunately, only one single-family subdivision, 

Wilson Meadows, used the density bonus after 1994. 

Introduction To subscribe to our Jackson Hole Report, 
please email us at david@jacksonholereport.com, 

or visit our website at JacksonHoleReport.com.
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Constraints imposed by the plan led to a substantial 

increase in average housing prices over the next 30 

years, stopping development with any significant 

density for locals to build their homes. NOTE: In 1994, 

the average sale price for a single-family home was 

$478,000. At the end of 2023, it was $5.03 million.

Chapter 5 (1994 Plan), Affordable Housing 
 

The analysis of affordable housing was performed in 

1994, and the county and town adopted Chapter 5, 

Affordable Housing in early 1995. The first attainable 

subdivision of its kind was Mountain View Meadows 

Townhomes, whose plat was recorded in February 1994.

The 1994 Plan established goals to provide a variety 

of affordable housing for Teton County’s socially 

and economically diverse population and establish a 

balanced program of incentives, requirements, and 

public and private actions. The 1994 Plan established 

that 25% of future population increases needed 

affordable housing. However, the 2007 Housing 

Needs Assessment suggested that at least 40% of new 

residential development needed to be affordable.

While the community had made headway in providing 

affordable housing, by 2007 most local workers were 

already priced out of free-market homes and had to 

turn to townhome/condos. NOTE: In 2007, the average 

condo sale price was $811,860 versus $2.09 million 

today.

Current Single-Family Home Inventory 
 

Current single-family home inventory, broken down by 

decade built (see page 4), reveals a critical shortage. 

Limited spec building in the last 15 years coupled with 

a decline in homes for sale and rising prices presents 

challenges for both single-family home and townhome/

condo Buyers.

Unfortunately, with the spike in interest rates many 

homeowners are choosing not to sell. Economists dub 

the phenomenon the “rate lock-in effect.” They say rate 
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lock-in happens when homeowners tie themselves to 

their low mortgage rates from when they bought or 

refinanced their homes. As a result, they end up staying 

in their current home even when they long to move up, 

downsize, or relocate.

Rate lock-in is not victimless (and is not the same 

thing as “locking” an interest rate before closing on a 

mortgage). It keeps properties off the market at a time 

when demand for homes exceeds the paltry supply, 

causing prices to skyrocket and promoting ruthless 

competition. First-time home buyers are especially 

disadvantaged because they don’t have equity to 

convert to down payments.

Fannie Mae conducted a recent study, and the results 

showed around 29% of homeowners reported hanging 

onto their homes for longer than they intended, but 

their motivations were driven by other factors unrelated 

to mortgage rates: 19% said they liked their home and 

location, and 13% said that home prices were too high to 

buy elsewhere. An additional 13% said they planned to 

stay because of the location of their job and/or family.

Older generations’ preference to continue to live in their 

homes as they age may also play a role in constraining 

supply, Fannie Mae said. The authors noted that 

nearly a third of homeowners are Baby Boomers, 

and over 80% said they would like to “age in place.” 

Unfortunately, our increasing real estate taxes are 

pushing JH retirees to sell.

As of December 31, 2023 there were a total of 58 

single-family homes for sale (down 25% from 2022) at 

an average list price of $8.625 million (up 13%). Of the 

58 homes, only two are listed for under $2 million, and 

29 (down 24%) are listed for over $5 million.

Based on homes built between 2020-2024, we are on 

track to have 764 new homes built this decade. Also 

note: of the homes built since 2020, 157 were built on 

less than one acre, 81 were in the Town of Jackson, and 

46 scrapped an older home.  
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Current Deeded Townhome/Condo 
Inventory
 

There are currently a total of 3,267 free-market 

townhome/condos throughout the valley. Above we’ve 

broken out this inventory by decade built. NOTE: Of the 

townhome/condos built and sold on the open market 

valley-wide since 2020, the average sale price was 

$3.46 million. Of those 147 units, 118 were built in the 

Town of Jackson with an average sale price of $2.94 

million.

As of December 31, 2023, there were a total of 56 

Townhome/condos for sale at an average list price of 

$2.67 million. Of the 56 Townhome/condos, 9 are listed 

for under $1 million, and 28 are listed for over $2 million.

Where will Additional Housing Inventory 
come from? 

Anticipating future housing needs, reliance on existing 

vacant lots and scrappers is evident. Currently, there 

are 1,292 single-family vacant lots left valley-wide. They 

break down as follows:

103 in the Town of Jackson

405 on the Westbank  
(61 in Teton Village, 30 in Teton Pines, 144 North of 
Wilson, and 170 South of Wilson) 

429 North of Hwy. 22 to Moran 
224 South of Hwy. 22 to Swinging Bridge 
131 from Swinging Bridge to the Southern 
County Line

Homes (6,130) & Townhome/Condos (3,267) Current Inventory

Year Built

Prior to 1920 – 11 homes remain habitable | Prior to 1950 – 269 homes / 194 sit on less than 1 acre (89 on Westbank & 51 in the TOJ)
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Based on the current absorption rate, the 1,292 lots 

should provide about 17 years of future inventory. While 

14% of the homes built since 2020 scrapped an existing 

home, we cannot rely on this percentage to continue. 

With only two homes currently on the market for under 

$2 million, many Buyers are choosing to “not” scrap and 

instead remodel and/or add on to the existing structure. 

This decision is being driven by the high cost of new 

construction versus remodeling.

There are several state-owned sections still in Teton 

County, but only two have potential for development. 

One is on Moose-Wilson Road and the other is near 

Kelly. Both are 640 acres, but traffic and infrastructure 

are not conducive for dense development in either.

The evolving demographic landscape—characterized 

by affluent, Baby Boomer, second homeowners and 

remote workers—intensifies the demand for housing 

in Jackson Hole. The self-sustainability of bedroom 

communities poses challenges, emphasizing the need 

to explore expansion options such as the proposed 

Northern South Park development.

Collaboration for Expansion
 

In 2020, the Town and County sponsored a community-

wide planning process to create a preferred 

neighborhood plan for Northern South Park (NSP). In 

July 2022, the Town and County unanimously approved 

a neighborhood plan that set a vision for NSP.

With this plan approved for NSP, the Gill family 

announced their intention for a once-in-a-lifetime gift of 

45 acres of land for affordable and workforce housing 

to the Community Housing Trust and Teton Habitat for 

Humanity. By eliminating land costs for the development 

of deed-restricted homes, the Gill family is innovating 

new ways to respond to the community’s intense 

housing shortage that lessen the burden on taxpayers.

NSP will provide 420 deed-restricted homes, of which 

240 will be Affordable and 180 Workforce. If you’d 

like to know more about the NSP development, as 

currently being proposed, check out our Podcast. We 

visited with the Community Housing Trust and Teton 

Habitat for Humanity, as well as representatives of the 

Gill family, and discussed different components of the 

development, cost and pricing, the expected buildout 

timeframe, as well as concerns about traffic, schools, 

etc.

Let’s face it, our local workers have been priced out 

of this market for 20+ years. The only way to keep our 

workforce in the valley is through affordable housing 

efforts.

Self-Sustaining Bedroom Communities

Those of you who lived in JH back in 2007 may 

remember when Driggs/Victor had four newly approved 

golf course communities, and over 1,800 platted 

undeveloped single-family lots. Star Valley was also 

booming with the new Alpine Meadows (166 lots), a 

new Airpark, and smaller subdivisions sprouting up 

everywhere. At the time, concern grew over whether 

our bedroom communities were becoming self-

sustaining, meaning workers no longer needed to 

commute over the pass or down the canyon—which can 

be very dangerous at times! 

While the Great Recession of 2008-09 slowed the 

growth of our bedroom communities, they are once 

again becoming self-sustaining. This time, though, 

growth has been driven even more by rising home 

prices. Many of the Baby Boomers, who had planned 

to retire in JH prior to COVID, had to redirect their 

searches as prices doubled in Jackson Hole, giving 

these bedroom communities another boost in demand 

while their inventory has also been historically low. 

We recently reached out to several general contractors 

in the area to determine the cost of building the 

American Dream. We found the cost to build a quality, 

single-family home with above average finishes in 

Victor/Driggs was $500 per sq. ft., $450 per sq. ft. in 

Star Valley, and in Jackson Hole costs start at $1,000 

and can quickly reach $2,500 per sq. ft. NOTE: If the 
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Northern South Park development moves forward, 

even with free land, it will still cost $600 per sq. ft. to 

build Affordable and Workforce housing. Are we at the 

breaking point for future Affordable housing?

Conclusion 

The delicate balance between conservation and 

expansion defines Jackson Hole’s journey. As 

the community grapples with the housing crisis, 

addressing the challenges posed by limited inventory, 

rising prices, and changing demographics becomes 

imperative for ensuring a sustainable future. Explore 

more about the ongoing narrative in our Podcast at 

JacksonHoleRealEstateReport.com.
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Tune into our Podcast at jhreport.com for a current and more 

in-depth conversation about the real estate market. Be sure 

and listen to our various other podcasts that cover an array 

of subjects including Buyer and Seller tips, home inspections, 

visiting with a local mortgage broker, etc.

Prefer to listen?

If you are a property owner in Jackson Hole and would like a free comparative market analysis, 
please email David or Devon at david@jacksonholereport.com or call 307-690-4004. 

Our in-depth local knowledge gleaned from producing the Jackson Hole Luxury Report has made 
us Your Local Luxury Experts.



The year closed with the overall market—

including all home, lot, condo, and commercial 
transactions or listings—reporting 22% fewer 

closings than 2022 for a total of 335 in 2023 

in Teton County. While the overall dollar 

volume decreased 24%, it was still the fourth 

highest in history. The year closed with $1.35 

billion. 

The Luxury Market (homes $10+ million and 

condo/townhome and single-family lots $5+ 

million) also reported 22% fewer closings 

in 2023. This decrease in overall sales can 

be directly attributed to the lack of overall 

inventory. 

Overall Market

THE YEAR IN REVIEW 
2023 SALES & TRENDS

The hotspot in 2023 sat between $1 and $3 

million, where 139 transactions (41%) occurred. With 

only 15 homes listed in this price range, we predict 

prices will continue to creep up in 2024. NOTE: 

In 2023, 66 homes sold in this price range. Zoom 

Town Buyers and Baby Boomers will continue to 

flock to our market, but our underlying question 

remains: How much inventory will be available for 

Buyers? NOTE: This is the third lowest level of 

overall available inventory in more than 40 years.

Overall real estate currently under contract: At 

year’s end, there were 30 properties under contract 

(down 17%) with an average list price of $6.27 million 

(up 58%) and a median list price of $2.95 million 

(up 13%). The decrease in the number of overall 

properties under contract is the direct result of the 

decreased available inventory—the third lowest level 

in 40 years. Of the 30 properties under contract, 11 

are on the Westbank with a combined list price of 

$67.3 million.

Current overall available inventory did not change 

(167) when compared to the close of 2022, making 

year-end 2022 and 2023 the third lowest level of 

overall available inventory in more than 40 years. 

NOTE: The $1 to $3 million segment reported the 

most current active listings with 68. The under $1 

million segment only logged in 10 active listings 

at the end of 2023. Also, do not expect overall 

inventory to increase until late spring 2024.
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The Jackson Hole Report 

will no longer be distributed 

in printed and mailed format. 

To receive our Jackson 

Hole Report, reach out 

to us via email at david@

jacksonholereport.com, 

or visit our website at 

JacksonHoleReport.com to 

subscribe.
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When compared to 2022, the number of 

sales decreased 15% and the dollar volume 

decreased 15%, totaling $849 million. In 

contrast, the average sale price did not change, 

and the median sale price only went down 2%. 

NOTE: Twenty-five homes sold for over $10 

million in 2023, up 25%.

The under $1 million market continues to slip 

away, representing only three home sales in 

2023. Current inventory represents one homes 

in this price range ($990k) and one between 

$1 and $2 million. These segments continue to 

reflect brisk activity and the ever-intensifying 

appetite for properties priced below $2 million. 

When a well-priced home hits the market in this 

segment, bidding wars continue to ensue within 

72 hours.

Within the single-family home market, the $1+ 

million segment reported 166 transactions in 

2023. All told, in 2023 there were 100 single-

family home sales above $3 million (down 10%), 

54 above $5 million (down 19%), 25 above $10 

million (up 25%) and one above $20 million. 

NOTE: Only three homes sold for less than $1 

million in 2023.

Most expensive single-family home sale in 

2023: Listed at $27 million the 90-acre private 

estate located South of Wilson had a 11,532 

sq. ft. log home (5 bedrooms, 6.5 baths), and a 

1,040 sq. ft. guest house.

Single-Family 
Homes Single-family home hotspot: Town of 

Jackson and South of Jackson to the 

County line, shared the spotlight. Forty-nine 

homes sold in the Town of Jackson, and 

50 homes sold South of Jackson. These 

two areas represent 59% of all homes sold 

in 2023. The area reporting the highest 

increase in home sales was South of Wilson 

where 22 sales occurred (up 100%). 

Homes currently on the market: The open 

market currently has 58 homes (down 25%) 

listed with an average list price of $8.625 

million and a median list price of $5 million. 

Of the 58 single-family homes currently on 

the market, one is listed for under $1 million 

($990k), and only one is listed between $1 

and $2 million valley wide. The other 56 

break out as follows: 14 between $2 and 

$3 million, 13 between $3 and $5 million; 12 

between $5 and $10 million; 10 between $10 

and $20 million and 7 over $20 million. 

Homes currently under contract: As of 

year’s end, 12 homes were under contract 

(down 8%) with an average listing price of 

$6.5 million (up 93%) and a median list price 

of $5 million (up 100%). The increase in the 

average and median list price of homes 

under contract is the direct result of eight 

(67%) being listed for over $5 million.



Tune into our Podcast at jhreport.com for a current and more 

in-depth conversation about the real estate market. Be sure 

and listen to our various other podcasts that cover an array 

of subjects including Buyer and Seller tips, home inspections, 

visiting with a local mortgage broker, etc.

Prefer to listen?
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If you are a property owner in Jackson Hole and would like a free comparative market analysis, 
please email David or Devon at david@jacksonholereport.com or call 307-690-4004. 

Our in-depth local knowledge gleaned from producing the Jackson Hole Luxury Report has made 
us Your Local Luxury Experts.
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LISTING ID 23-2088

Least expensive single-family zoned home listing at year’s end: A 

2-bedroom, 1-bath, 1,048 sq. ft. home built in 2000 on a .08-acre lot in 

the Sage Meadow Subdivision listed for $990,000.                                                  

LISTING ID 23-1275

Most expensive single-family home listing at year’s end: $37.5 million 

for a 4.5-acre private estate In Lake Creek Ranch and on Lake Creek 

and across from the Jackson Hole Mountain Resort with a 9,696 sq. 

ft. log home (4 bedrooms, 7 baths). Owners in Lake Creek Ranch have 

exclusive privileges of on-site horse-back riding, private Snake River 

access and out-the-door trout fishing.



Condo/townhomes currently 
under contract: The number of 

condo/townhomes currently under 
contract decreased 10%. Following 
suit, the average and median list 
prices decreased 70%, and 76%, 
respectively. The decrease in the 

average and median list prices can 
be directly attributed to 2022 being a 

record-breaking year for both.

Current condo/townhome market 
inventory is up 44% when compared 

to the same period in 2022 with 
56 available units. Meanwhile, the 
average and median list prices are 

down 5% and 15%, respectively. Of the 
56 condo/townhomes currently on the 

market, nine are listed for between 
$500,000 and $1 million,  

19 between $1 million and $2 million, 
19 between $2 million and $5 million, 

and nine over $5 million.
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When compared to 2022, the number of sales 

decreased 20% and dollar volume decreased 36%. 

Following suit, the average and median sale prices both 

decreased 19%. Of the 105 sales, 36 sold for under $1 

million (up 64%). With only nine condos currently on the 

market for under $1 million and 56 overall listings (six 

months of inventory), expect this segment of  

the market to continue to increase in value in 2024. 

NOTE: The under $1 million segment accounted for 34% 

of all condo sales in 2023.

Condos/Townhomes

Condo/townhome hotspot: Town of 
Jackson had the highest number of 
condo sales in 2023 with 65. The 
average sale price of $1.8 million 

(down 17%) and the median sale price 
was $995,000.

Least expensive condo/townhome listing 

at year’s-end: $625,000, which buys you a 

608 sq. ft., 1-bedroom 1-bath condo in the 

Town of Jackson.                                

Most expensive condo/townhome listed 

in MLS at year’s-end: $7.95 million, which 

buys you a 3,516 sq. ft. 4-bedroom, 3.5-bath 

condo in Granite Ridge (Teton Village).                              

LISTING ID 23-2168

LISTING ID 22-2835
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Available vacant land listings: 
Available inventory increased 
5% when compared to 2022 

with 42 available single-family 
home sites. The average listing 

price was $4.6 million (down 
25%), and the median listing 

price was $3.1 million (up 
15% and record breaking). 

Residential vacant lot values 
continue to strengthen with 
land bargains few and far 

between. Available inventory 
breaks down as follows: Zero 

under $1 million; 11 listings 
between $1 and $2 million; 19 
between $2 and $5 million; 
nine between $5 and $10 
million; and four over $10 
million. NOTE: Of the 42 

listings, only nine (21%) have 
more than 35 acres.
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When compared to 2022, the number of lot sales and median sale 

price were down 8% and 12% respectively. In contrast, the average 

sale price of $3.56 million is up 7% breaking yet another record. The 

decrease in the number of sales in 2023 can be directly attributed to 

the lack of inventory under $1 million. Out of the 44 sales, only seven 

sold for under $1 million, and none currently listed for under $1 million. 

The least expensive lot listing, as of January 1, 2024, is $1.295 million 

in the JH Golf & Tennis.

Historically, the 44 sales at the end of 2023 are the second lowest 

number of sales in over 40 years. In contrast, at the end of 1999, there 

were 335 vacant residential land sales. 

Historically, the 42 current listings are the fourth lowest number of 

listings in over 40 years. In contrast, at the end of 1996, there were 

551 active vacant residential land listings.

For those still looking for post-recession bargains, there are currently 
no single-family lots for sale under $1 million. With only seven selling 
in for under $1 million in 2023, and the vanishing supply of single-
family homes for under $1 million, expect to see the under $1 million 
vacant land segment vanish in 2024. NOTE: 83% of the vacant land 
sales in 2023 were purchased with cash. 

The $5+ million segment of residential lot sales is down 50% (17 

sales) when compared to 2022. NOTE: Currently 30% of the available 

residential vacant land inventory is listed for more than $5 million.

Residential Land

Residential lots currently under 
contract: Compared to 2022, 
seven lots are currently under 
contract (up 40%). Following 
suit, the average and median 

list prices increased 205% and 
217%, respectively (both recording 
breaking). This dramatic increase 
in both average and median list 

prices reflects three of the seven 
being listed for over $5 million. 

NOTE: Residential vacant lots have 
about twelve months of inventory, 
based on the 2023 performance. 
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LISTING ID 23-80

Least expensive lot listing at year’s end: 

$1.295 million for a .7-acre single-family lot 

in the Jackson Hole Golf & Tennis Resort.

Most expensive single-family lot listing 

at year’s end: $16.45 million for 1.8 acres 

on the golf course in Shooting Star.

Have real estate prices in JH flattened out? 
While no one knows exactly what the future has in store for Jackson Hole, we predict prices will flatten out in some 

segments and continue to climb in others. Those hoping competition will slow in 2024 are out of luck. We believe in 

2024 Buyers can expect trends like the past three years: elevated prices, low inventory, and bidding wars on well-priced 

listings. Also, expect inventory levels to decrease continuously until Spring 2024.
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Twelve years ago we launched the Jackson Hole Luxury Report, a limited-edition newsletter focused exclusively on high-end 
properties, which, as of 2023, we define as having a market value of $5+ million for condo/townhomes and single-family lots 
and $10+ million for single-family homes.

The purpose of this limited-edition report is to provide high-end buyers and sellers with a clear understanding of the luxury 
landscape in which they find themselves. 

To sign up for the report go to jacksonholereport.com or shot us an email – david@jacksonholereport.com

Jackson 
Hole 
Luxury 
Report

IT’S OFFICIAL!

Our signature film of 165 Huckleberry won the Best sales and 
marketing campaign for a luxury property 2019. The Inman 

Golden I Club is nothing less than the highest honor in luxury real 
estate. Since it’s launch in August, the film has had over 45,000 

views. Contact us to see if your property qualifies for this marketing 
initiative. It isn’t always just about the price point as many unique 

properties in the area are also a good fit. 

View the video and property 

at 165Huckleberry.com.
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A comparative market analysis (CMA) estimates a 

property’s price based on the currently listed and recently 

sold properties in the immediate area and considers a 

property’s location, views, privacy, age, size, construction, 

style, and condition among other factors.

A CMA helps sellers choose the best listing prices for 

their properties. The “best” price is one that’s not so low 

it leaves the seller in more debt or so high the property 

won’t sell. For buyers, a CMA can verify if a property is in 

the right price range and help pinpoint a competitive offer 

that will be taken seriously—without going overboard. 

Most of our Property Owner clients start their process 

of selling by receiving a CMA. Some decide to list right 

away, and others plan to in the future. Regardless of 

when you decide to sell, we will continue to update 

your CMA annually or semiannually, depending on 

your preference. Many of our clients find these reports 

valuable when Estate Planning or filing year-end taxes. 

Others just want to know where their investment stands 

in today’s market.

Our team offers a free, no-obligation, comprehensive 

market analysis to all clients and customers. To get 

started, fill out the form on our website or you can print 

out the certificate on this page and either scan it back or 

drop it in the snail mail.

What Is a Comparative 
Market Analysis?

Here’s what a few of our CMA 
clients experienced:

Thank you for all your support and extra steps you 
took to make this long-distance sale
happen. Your patience and handholding at times 
was greatly appreciated. I know you invested
more time than is usually required dealing with 
our needs and circumstances and I am so
grateful for that. I think I can speak for Steve when 
I say, we will definitely keep in touch and look you 
up when one or both of us come back to Jackson. 
Jackson will always be a favorite location for us 
and we have happy memories there.  
CONNIE & STEVE NESTLER

We know there were some tricky moments in the 
negotiations, but we always felt that you had
our back, handled things well and were 
very efficient. We appreciate your frequent 
communication and felt like we always knew 
what was going on. Thanks again for handling the 
last-minute disbursement of items. We could never 
have handled that from a distance, and we know 
it took a lot of time and effort on your part.
MARY AND JEFF DIXON

Yes! I would 
like a free, 

no-obligation 
CMA.

Disclaimer: A CMA is an opinion of price and is not a certified appraisal 
of the market value of the property. If such an appraisal is desired, the 
service of a certified appraiser must be obtained.

NAME

EMAIL

PHONE

CMA PROPERTY ADDRESS

What is your 
home worth?

GET A FREE EVALUATION

JACKSON HOLE TETON VALLEY, IDAHO STAR VALLEY
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Luke was absolutely fantastic to work with. We had some pretty specific needs for both a 2nd 

home and a rental property. Given our unique travel schedule coming in from the East Coast 

with young kids in tow, Luke handled that with ease and if he wasn’t available due to our short-

notice trips; he matched us perfectly with another agent at the office who supported our quest.  

Luke has been amazing from the beginning of the process in understanding our goals, through 

to negotiations and more importantly; in how he has taken care of us after the sale. Coming from 

a world-class service background,  in my experience, the hardest part of a working relationship 

to accomplish a goal is the last mile to completion and then support once the project completes.  

After the sale, Luke has demonstrated incredibly high ownership to our goals in connecting 

us with local contractors and has been available on request for support as needed (which 

has been quite a bit).  He truly thinks long-term, demonstrates world-class ownership and 

professionalism. We look forward to working with him as we expand in the future. Thank you 

Luke, Hayden and The Viehman Group at Engel & Volkers!  Onward!

TAYT & LINDSAY RULE FAMILY  (WINTER SKY INVESTMENTS)

Thank you for all your support and extra steps you took to make this long-distance sale happen.  

Your patience and hand-holding at times was greatly appreciated. I know you invested more 

time than is usually required dealing with our needs and circumstances and I am so grateful for 

that. 

I think I can speak for Steve when I say, we will definitely keep in touch and look you up when 

one or both of us come back to Jackson. Jackson will always be a favorite location for us and 

we have happy memories there. Thanks for being our favorite Realtor and good friend.

CONNIE & STEVE NESTLER (CHICAGO, IL )

Work With Us

Call us today if you are considering purchasing real estate this year in Jackson Hole. We are 
the Realtors you want on your team. But, don’t take our word for it. Read what two of our recent 
Buyers had to say about their experience: 

JACKSON HOLE REPORT Q4 2023  
jacksonholereport.com



Private Office Advisors are among the most competent 

and connected real estate professionals in the 

world. Beyond achieving the highest levels of client 

satisfaction, trust, and success, these market leaders 

are respected by colleagues and competitors alike. 

They are passionate about Engel & Völkers and true 

standard bearers for our global brand.

As an international service company specializing in 

the brokerage of residential property, commercial 

real estate, yachts and private jets, Engel & Völkers 

stands for a comprehensive range of services and 

consultancy excellence. 

Devon Viehman is an  
E&V Private Office Advisor

1515

Responding to client and customer needs and 

inspired by private banking services, Christian 

Völkers established Private Office in 2007. As the 

group expanded to cover more states, provinces and 

countries over the years, its mission remained the 

same. Engel and Völkers Private Office serves the 

singular requirements of our clients with high-value 

and often multi-market real estate portfolios, a group 

that includes leaders in business, politics and culture. 

Private Office Advisors provide the level of expertise 

and discretion that this client base demands to sellers 

and buyers at all price points. Their goal is to earn trust 

and build relationships that continue well beyond a 

single transaction.

DEVON VIEHMAN, ASSOCIATE BROKER | (307) 690-0621 | DEVON@JACKSONHOLEREPORT.COM

JACKSON HOLE REPORT Q4 2023  
jacksonholereport.com



The Teton Board of REALTORS® Community 

Housing Fund allows every agent and seller 

to designate proceeds or a portion of their 

commission to fund affordable housing in Teton 

County at every transaction.

With concern about the rapidly changing character 

of Jackson Hole and the ability for essential 

employees to afford stable, secure housing, 

Devon Viehman partnered with the Teton Board 

of REALTORS® to create The Community Housing 

Fund. The TBOR Community Housing Fund allows 

every agent and seller to designate proceeds or 

a portion of their commission to fund affordable 

housing in Teton County at every transaction.

 

Learn more at communityhousingfund.com.

$643,675 
R A I S E D  T O  D A T E 

JACKSON HOLE COMMUNITY HOUSING TRUST

TCSD HOUSING PROJECT

TCSD HOUSING PROJECT

TETON COUNTY IDAHO JOINT  
HOUSING AUTHORITY

COMMUNITY
HOUSING

FUND
CREATING AFFORDABLE HOUSING 

OPPORTUNITIES FOR TETON COUNTY’S 

ESSENTIAL EMPLOYEES.



©2024 Engel & Völkers. All rights reserved. Each brokerage independently owned and operated. Engel & Völkers and its independent License 
Partners are Equal Opportunity Employers and fully support the principles of the Fair Housing Act.

E N G E L  &  V Ö L K E R S  J A C K S O N  H O L E
70 S. KING STREET | JACKSON | WY | 83001

+1 307-201-8800
jacksonhole@evrealestate.com

Global Recognition.
Jackson Hole Expertise.

At Engel & Völkers Jackson Hole, our real estate advisors are known for their unmatched level of local 

neighborhood knowledge paired with extensive global resources and personal connections, to provide an 

exclusive experience tailored to each of our client's unique needs. We dedicate our time, expertise and 

passion to help you follow your dream, home.

Jackson Hole  .  Star Valley  .  Sublette  .  Dubois  .  Teton Valley  .  Swan Valley  .  Eastern Idaho

jacksonhole.evrealestate.com | starvalley.evrealestate.com | sublette.evrealestate.com



Extensive  ·  Domestic  ·  Global  ·  Exposure

Not all properties are created equal, yet Engel & Völkers values every home our advisors represent and 
will dedicate the expertise, time, and unmatched marketing resources we possess to help you sell your 

property to the right buyer at the right price. Our Extensive Domestic & Global Exposure (EDGE) platform 
provides unprecedented reach to get your property in front of qualified consumers, whether they are next door, 
in The Americas or abroad, because they deserve to see it, and you deserve to sell it. Working with an Engel & 
Völkers advisor gives you the EDGE that allows each home listing extensive online exposure in major markets 
where a potential buyer for your property may exist, with today’s savvy consumers and international clientele. 
But we don’t stop there ...

Engel & Völkers provides luxury services to each of its clients worldwide. With a global network of more than 
16,000 real estate professionals in over 37 countries, we not only reach millions of targeted consumers, 

but we collaborate with our fellow Engel & Völkers advisors to strategically handpick and refer buyers for the 
specific properties they seek ... like yours.



*While other local Real Estate Brokers attempt to report on the local real estate market, we are the only ones to track every single transaction. 
Therefore, if you want the most accurate information to help guide you through your next real estate transaction, please call Devon, Luke, or 
David today. “We are the Experts”.
*All statistics are supplied by sources that have been deemed reliable but are not guaranteed.
*All statistics quoted in this newsletter are based on sales in 2023 compared to sales in 2022. 
*Median sale price is the cost of a property that has an equal number of sales above and below it on the price scale.
*Average sale price is the total combined dollar volume divided by the number of sales. 
*In this report, “overall” refers to all sales in Teton County combined (homes, lots, condos, commercial, ranch), not including Alta, WY.
*The term “Market Value” means; the value of a property in terms of what it can be sold for on the open market; current value.

© Copyright 1995 - 2024 by David Viehman and Devon Viehman, dba Engel & Volkers Jackson Hole. All rights reserved. No part of this 
publication may be reproduced or transmitted in any form or by any means without explicitly written permission from David Viehman.
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Our 60+ combined years of experience and decades-deep knowledge of the valley combined with the international 
reach of Engel & Volkers Jackson Hole makes us your Local Real Estate Experts. 

The JACKSON HOLE REPORT is published semi-annually with additional email updates for the first and third quarters. 
While other agents attempt to report on our market with MLS statistics only, we track every single transaction in Teton 
County. Consider, for instance, the first nine months of 2023: only 68% of sales prices valley-wide were reported to 
MLS. In contrast, we have logged information on each and every sale on a daily basis. Our data-driven report is the 
most accurate and trusted real estate news source in Teton County. If you would like to sign up for these quarterly email 
updates or need more detailed information about our market, feel free to either call or email david@jacksonholereport.
com. You can also find the Jackson Hole Report online at jacksonholereport.com. 

Whether you are pricing your property to sell in the upcoming winter season or weighing the right time to buy, rest 
assured that as our client, you will have the upper hand with access to current market statistics and an impeccable level 
of service and personal attention. If you are planning to sell this winter, please call for a free comparative market 
analysis or email david@jacksonholereport.com.

We hope this report’s snapshot of market trends has been useful, and, as always, we would be happy to discuss the 
details further with you. If you would like a complete analysis of specific areas, back issues of the Jackson Hole Report, 
or a professional Realtor to represent you in your next real estate transaction, please call or email one of the numbers 
below or write to us at P.O. Box 2431, Jackson, WY 83001, Attn: David Viehman or Devon Viehman.

THE VIEHMAN GROUP

The Viehman Group

group@jacksonholereport.com 

307.690.4004 

jacksonholerealestatereport.com


